
Buying a home can be really exciting and
really daunting all at the same time. 

For first time buyers there is so much to
learn. Even seasoned home buyers will
have a lot to think about. 

I have helped hundreds of buyers to find
a home.  Each buyer’s requirements are
unique.

My goal is to work with you to find the
right home for you personally. I will do
everything I can to help you find and
purchase your dream home. 

At the same time, I want to make sure
that you are making a good real estate
investment. 

My aim is to protect you and make sure
that you are making informed decisions.
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The Buying ProcessThe Buying Process

Our first step will be to sit down and create a picture of your
ideal home.

I will take all the time you need and listen carefully to ensure
that I have a good understanding of your requirements. 

Together we will review your wish list from ‘must have’ items
to things you do not want. We will review your budget, and I
will spell out all the costs you can expect to incur. 

I will give you a clear picture of current market conditions and
what you can realistically expect to buy. 

Once your home search begins, I will be checking all homes on
the market daily to find homes that might be a good fit for
you.

Depending on your preference, I can do all the searching for
you, or you can access my custom home search tools on my
website to set up custom searches of your own.



When we find a home that might work for you, the next step in
the process will be negotiating to get you the best price and
terms. 

Especially at this stage in the process, there is absolutely no
substitute for experience. I will work with you to craft an offer
to purchase that will meet your needs and protect your
interests. 

I will draw on my experience when presenting your offer and
rely on my established reputation with my peers to help the
sellers understand the value of your offer. 

This becomes even more critical in circumstances where there
may be competing offers.

After your offer is accepted, I will guide you through the
process of due diligence from building inspection to financing. 

Once you are 100% satisfied and all the conditions of your
offer have been satisfied, I will work with you through the
remaining steps until the day I hand you the keys. 

It is my sincere hope that when the day comes for you to move
into your new home, you will have been happy with the
process and we will have established a trusting relationship
that will last for a lifetime.  I have many clients for whom I
have become the “family realtor”, working with multiple
generations within the same family and over a period of
decades.

I appreciate the opportunity to discuss your real estate needs,
and I will be delighted if you choose me to represent you as
your Realtor® for your next home purchase. 



Before we start to look for a home together it is important to
identify what your budget is. More importantly, before you
offer to purchase a home, you need to have proper financing
in place i.e. you need to be pre-qualified. 

There are a number of factors to consider, and your financial
institute or mortgage broker are best qualified to advise you
on the details.

Down Payment: 
It is customary to have a down payment of at least 20%. If you
are purchasing property for investment or recreation
purposes, lenders may require a minimum of 35% down. 

It is possible to purchase a home with as little as 5% down;
however, an insurance premium will be added to your
mortgage. 

Options such as longer amortization, ‘interest only’ line of
credit and mortgages for self-employed buyers are also
available for qualified buyers. 

Your RRSP & FHSA as a Down Payment: 
You may use funds of up to $60,000 per person ($120,000
per couple) from your RRSP to buy a home. The amount
withdrawn is treated as a loan and must be repaid within a 15-
year period, starting in the 5th year after withdrawal. To
qualify, you and/or your spouse must not have owned a
principal residence in any of the 4 preceding years. You must
be a Canadian Citizen or a resident of Canada. 

You can combine your RRSP limit with funds from a Tax-Free
First Home Savings Account (FHSA) which allows tax
deductible contributions of up to $8,000 annually, with a
lifetime cap of $40,000.

Mortgage: 
If you are thinking of buying soon, I strongly recommend that
you talk to your mortgage broker and lock in a rate. Most
brokers can hold the rate for 90 to 120 days; if the rate goes
up you are good; if the rate goes down you still get the lower
rate. I will be happy to provide you with contact information
for a good broker. Consult with your mortgage broker and
make sure you have all your documentation in order.

Financing Your Home PurchaseFinancing Your Home Purchase



As you figure out how much you can afford to pay for a home,
apart from your down payment and mortgage, there are some
additional expenses that you have to take into account:

Building Inspection: Depending on the size of home that you
are purchasing, a building inspection will normally cost
approx. $400 to $800. 

Legal Fees: You will have to hire a lawyer or notary public to
look after the registration documents and transfer of title.
Costs may vary from approx. $900 to $1,300 depending on
the complexity of the purchase.

Survey/Title Insurance: Your mortgage lender may require a
recent survey of the home. While this may be available from
the current home owner, you may have to pay approx. $1,600
to have one done.  Alternatively, you may need to pay for Title
Insurance, which some lenders are requiring on strata
properties or may accept in lieu of a survey. 

Mortgage Costs: Since financing is now very competitive,
lenders no longer charge fees, however the costs of an
appraisal of approx. $400 - $600 may be passed on to the
buyer.

Property Transfer Tax: This provincial tax is charged on all
home purchases in B.C.

1% of the first $200,000
2% on the portion of the fair market value greater than
$200,000 and up to and including $2,000,000
3% on the portion of the fair market value greater than
$2,000,000
If the property is residential, a further 2% on the portion of
the fair market value greater than $3,000,000 

Additional taxes apply to non-resident purchasers.



PTT Exemption: You may qualify for a tax exemption if:

You have not owned your principal residence anywhere in
the world at anytime. 
The purchase price is less than $835,000. A proportional
exemption is provided for residences that have a fair market
value up to $860,000.
If there are 2 purchasers and only 1 qualifies, the exemption
is based on percentage of ownership.
You can participate only once in your lifetime.
You must be a Canadian citizen or a permanent resident.
You must have resided in BC for at least 1 year prior to
completion date or have filed income tax returns as a BC
resident for 2 of the taxation years immediately prior to the
transfer.
Full exemption for newly built homes up to $1,100,000 and
partial for homes up to $1,150,000.

 
GST: Sales of newly constructed or substantially renovated
homes are subject to 5% GST. First time buyers are GST exempt
on new homes up to $1,000,000 & partially up to $1,500,000.

GST New Housing Rebate: Rebates apply to new homes priced
up to $450,000; however, it is of little or no value here in BC.

Insurance: You must purchase insurance for the home you are
buying starting the day before the date of completion.

Deposit: When your offer is accepted, you will have to provide a
deposit in the form of a bank draft of around 5% of the
purchase price. This deposit will be required after acceptance
of your offer. The deposit cheque will be made out to RE/MAX
Select Realty and held in trust to be used as part of the down
payment on completion. You will need to make arrangements in
advance to have these funds available (e.g. if your deposit
money is in term deposits or if you are using your RRSP).



Building Inspection $

Lawyer Or Notary Public Fee + GST $

Survey Certificate or Title Insurance $

Appraisal (may be required by the lender) $

Property Tax Adjustment $

Strata Fee Adjustment $

G.S.T. on Property (if applicable) $

Insurance $

Downpayment $

Moving Expenses $

Other $

TOTAL $

  Buyer’s Expense ChecklistBuyer’s Expense Checklist



Almost all homes are listed on the MLS® system. As a Realtor I
have direct access to the MLS® database that provides details
of current listings and valuable information on previous sales
history of many properties.

I keep a close eye on new listings as they are posted during the
day. I am happy to email copies of new listings that might
interest you. There is often a time lag of a few days from the
time a listing is taken and before the details show up on the
public websites.  As a result, the ‘For Sale’ sign may be put up
before the listing is posted on MLS®. 

The more familiar you become with the type(s) of homes and
the area(s) that fit your needs and your budget, the easier it will
be to make the right decision.

Resources for Listings and Open Houses include: REW.ca and
REALTOR.ca.

FINDING A HOME - Resources/ProtocolFINDING A HOME - Resources/Protocol  



For custom search tools, visit my website (seanholden.com)
where you can access my Custom Listing Search. This search
tool is fast, easy, automatic and free, and it is designed to help
you search for suitable homes by area, home characteristics
(e.g. size, rooms, number of bathrooms, etc.) and price range. 

You can create custom searches, save favourite properties and
have new listings emailed to you. Let me know if you find a
home that interests you, and I can provide you with more
details and arrange a viewing.  It is helpful if you are able to
provide the MLS® number.  If you have seen a For Sale sign
posted, please make a note of the address and the agent’s name
and number. 

Please do not call the other Realtor® directly; instead, call me
and I will make inquiries for you. 

Feel free to go into open houses; however, do let the agent
know that you are working with me. 

Remember that the other agent represents the owner, so please
be non-committal in your comments to them. Likewise, when
we visit homes where the owner or the tenants are present, it is
best to avoid comments that might offend or even positive
comments that might perhaps work against us later should we
make an offer.

Consider taking a photo of my business card below. You can
show it to agents at open houses if I am not there.



When your offer to purchase a home is accepted, I advise you to
have it inspected by a qualified building inspector. 

The inspector will identify items that require general
maintenance and will check to make sure that there are no
major defects in the home. 

You are often buying an older home, and it is the inspector’s job
to confirm that the home is structurally and mechanically
sound and to provide you with a maintenance schedule. 

Even qualified inspectors do not have X-Ray vision. For
example, they cannot tell if the walls are insulated or how long a
roof will last. Consequently, you can expect conservative
estimates, even though the majority of time items like the roof
may last much longer. 

I will provide you with a list of building inspectors that I have
found to be knowledgeable and professional and who  have
helped many of my clients in the past.  However, it is your
choice who you hire. I suggest that when the time comes, you
speak with several building inspectors and then choose the one
that you feel most comfortable with.

I will be there with you to hear the inspector’s report and
discuss the results with you .

Building InspectionBuilding Inspection



My services include the following:

1. Reviewing and assessing  your property needs, including budget, type of
home, features and preferred neighbourhoods.

2. Reviewing financing options available and referral to a qualified mortgage
broker as needed.

3. Reviewing a detailed list of costs involved in purchasing a home.

4. Explaining the process of finding and negotiating the purchase of a home.

5. Reviewing current and historic market conditions with updates throughout
the buying process.

6. Providing you with comprehensive information on home purchasing and
sample real estate contract documents.

7. Offering you an Exclusive Buyer’s Agency contract confirming my
commitment to working with you.

8. Emailing details of new listings to you as they are listed on the MLS® (before
the public have access).

9. Arranging and attending property viewings where appointments are required
and providing you with details and schedules for public open houses. 

10. Addressing your questions and/or concerns and providing you with advice
on quality, suitability and market value of potential properties.

11. Preparation of a Contract of Purchase and Sale and negotiating favourable
terms on your behalf.

12. Recommendation of industry related service providers that may be of
assistance to you.

13. Attending with you and reviewing the results and recommendations of a
professional building inspector of your choosing.  

14. Liaising with your bank or mortgage broker to provide information and
documentation required for approval of financing for the property.

15. Liaising with your lawyer or notary to provide information and
documentation required for completion and registration of your purchase.

16. Reviewing with you and assisting you in the completion process and
obtaining keys for you on possession day.

17. Answering your questions and queries throughout the ownership of your
new home.

My ServicesMy Services



Disclosure Of RepresentationDisclosure Of Representation

As a REALTOR®, I am required to share this disclosure with you before you
share any of your personal details with me:



I am required to share this information with you whether or not you choose
to work with me to buy or sell a property.



Your PrivacyYour Privacy

As a REALTOR®, I am required to share this information on your privacy with you
before you share any of your personal details with me:



You  determine who can communicate with you about real estate matters .



Sean Holden

Call Me Today For Your 
No-Pressure, No-Obligation Consultation

I Promise To Be There In Person
From Beginning to End!

s e a n ho l d e n . c om


