Sean Holden gzmm

Your Vancouver REALTOR®

Sean’s Guide to
BUYING A HOME

Buying a home can be really exciting and
really daunting all at the same time.

For first time buyers there is so much to
learn. Even seasoned home buyers will
have a lot to think about.

I have helped hundreds of buyers to find
a home. Each buyer’s requirements are
unique.
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My goal is to work with you to find the
right home for you personally. | will do
everything | can to help you find and
purchase your dream home.

At the same time, | want to make sure
that you are making a good real estate
investment.

My aim is to protect you and make sure
that you are making informed decisions.




The Buying Process

Our first step will be to sit down and create a picture of your
ideal home.

| will take all the time you need and listen carefully to ensure
that | have a good understanding of your requirements.

Together we will review your wish list from ‘must have’ items
to things you do not want. We will review your budget, and |
will spell out all the costs you can expect to incur.

| will give you a clear picture of current market conditions and
what you can realistically expect to buy.

Once your home search begins, | will be checking all homes on
the market daily to find homes that might be a good fit for
you.

Depending on your preference, | can do all the searching for
you, Or you can access my custom home search tools on my
website to set up custom searches of your own.



When we find a home that might work for you, the next step in
the process will be negotiating to get you the best price and
terms.

Especially at this stage in the process, there is absolutely no
substitute for experience. | will work with you to craft an offer
to purchase that will meet your needs and protect your
interests.

| will draw on my experience when presenting your offer and
rely on my established reputation with my peers to help the
sellers understand the value of your offer.

This becomes even more critical in circumstances where there
may be competing offers.

After your offer is accepted, | will guide you through the
process of due diligence from building inspection to financing.

Once you are 100% satisfied and all the conditions of your
offer have been satisfied, | will work with you through the
remaining steps until the day | hand you the keys.

It is my sincere hope that when the day comes for you to move
into your new home, you will have been happy with the
process and we will have established a trusting relationship
that will last for a lifetime. | have many clients for whom |
have become the “family realtor”, working with multiple
generations within the same family and over a period of
decades.

| appreciate the opportunity to discuss your real estate needs,
and | will be delighted if you choose me to represent you as
your Realtor® for your next home purchase.



Financing Your Home Purchase

Before we start to look for a home together it is important to
identify what your budget is. More importantly, before you
offer to purchase a home, you need to have proper financing
in place i.e. you need to be pre-qualified.

There are a number of factors to consider, and your financial
institute or mortgage broker are best qualified to advise you
on the details.

Down Payment:

It is customary to have a down payment of at least 20%. If you
are purchasing property for investment or recreation
purposes, lenders may require a minimum of 35% down.

It is possible to purchase a home with as little as 5% down;
however, an insurance premium will be added to your
mortgage.

Options such as longer amortization, ‘interest only’ line of
credit and mortgages for self-employed buyers are also
available for qualified buyers.

Your RRSP & FHSA as a Down Payment:

You may use funds of up to $60,000 per person ($120,000
per couple) from your RRSP to buy a home. The amount
withdrawn is treated as a loan and must be repaid within a 15-
year period, starting in the 5th year after withdrawal. To
qualify, you and/or your spouse must not have owned a
principal residence in any of the 4 preceding years. You must
be a Canadian Citizen or a resident of Canada.

You can combine your RRSP limit with funds from a Tax-Free
First Home Savings Account (FHSA) which allows tax
deductible contributions of up to $8,000 annually, with a
lifetime cap of $40,000.

Mortgage:

If you are thinking of buying soon, | strongly recommend that
you talk to your mortgage broker and lock in a rate. Most
brokers can hold the rate for 90 to 120 days; if the rate goes
up you are good; if the rate goes down you still get the lower
rate. | will be happy to provide you with contact information
for a good broker. Consult with your mortgage broker and
make sure you have all your documentation in order.



As you figure out how much you can afford to pay for a home,
apart from your down payment and mortgage, there are some
additional expenses that you have to take into account:

Building Inspection: Depending on the size of home that you
are purchasing, a building inspection will normally cost
approx. $400 to $800.

Legal Fees: You will have to hire a lawyer or notary public to
look after the registration documents and transfer of title.
Costs may vary from approx. $900 to $1,300 depending on
the complexity of the purchase.

Survey/Title Insurance: Your mortgage lender may require a
recent survey of the home. While this may be available from
the current home owner, you may have to pay approx. $1,600
to have one done. Alternatively, you may need to pay for Title
Insurance, which some lenders are requiring on strata
properties or may accept in lieu of a survey.

Mortgage Costs: Since financing is now very competitive,
lenders no longer charge fees, however the costs of an
appraisal of approx. $400 - $600 may be passed on to the
buyer.

Property Transfer Tax: This provincial tax is charged on all
home purchases in B.C.

e 1% of the first $200,000

e 2% on the portion of the fair market value greater than
$200,000 and up to and including $2,000,000

e 3% on the portion of the fair market value greater than
$2,000,000

e If the property is residential, a further 2% on the portion of
the fair market value greater than $3,000,000

Additional taxes apply to non-resident purchasers.



PTT Exemption: You may qualify for a tax exemption if:

e You have not owned your principal residence anywhere in
the world at anytime.

e The purchase price is less than $835,000. A proportional
exemption is provided for residences that have a fair market
value up to $860,000.

e |fthere are 2 purchasers and only 1 qualifies, the exemption
is based on percentage of ownership.

e You can participate only once in your lifetime.

e You must be a Canadian citizen or a permanent resident.

¢ You must have resided in BC for at least 1 year prior to
completion date or have filed income tax returns as a BC
resident for 2 of the taxation years immediately prior to the
transfer.

¢ Full exemption for newly built homes up to $1,100,000 and
partial for homes up to $1,150,000.

GST: Sales of newly constructed or substantially renovated
homes are subject to 5% GST. First time buyers are GST exempt
on new homes up to $1,000,000 & partially up to $1,500,000.

GST New Housing Rebate: Rebates apply to new homes priced
up to $450,000; however, it is of little or no value here in BC.

Insurance: You must purchase insurance for the home you are
buying starting the day before the date of completion.

Deposit: When your offer is accepted, you will have to provide a
deposit in the form of a bank draft of around 5% of the
purchase price. This deposit will be required after acceptance
of your offer. The deposit cheque will be made out to RE/MAX
Select Realty and held in trust to be used as part of the down
payment on completion. You will need to make arrangements in
advance to have these funds available (e.g. if your deposit
money is in term deposits or if you are using your RRSP).



Buyer’s Expense Checklist

Building Inspection S
Lawyer Or Notary Public Fee + GST $
Survey Certificate or Title Insurance $

Appraisal (may be required by the lender) $

Property Tax Adjustment

$
Strata Fee Adjustment $
G.S.T. on Property (if applicable) $
Insurance $
Downpayment $
Moving Expenses $
Other $

TOTAL $



FINDING A HOME - Resources/Protocol

Almost all homes are listed on the MLS® system. As a Realtor |
have direct access to the MLS® database that provides details
of current listings and valuable information on previous sales
history of many properties.

| keep a close eye on new listings as they are posted during the
day. | am happy to email copies of new listings that might
interest you. There is often a time lag of a few days from the
time a listing is taken and before the details show up on the
public websites. As a result, the ‘For Sale’ sign may be put up
before the listing is posted on MLS®.

The more familiar you become with the type(s) of homes and
the areal(s) that fit your needs and your budget, the easier it will
be to make the right decision.

Resources for Listings and Open Houses include: REW.ca and
REALTOR.ca.



For custom search tools, visit my website (seanholden.com)
where you can access my Custom Listing Search. This search
tool is fast, easy, automatic and free, and it is designed to help
you search for suitable homes by area, home characteristics
(e.g. size, rooms, number of bathrooms, etc.) and price range.

You can create custom searches, save favourite properties and
have new listings emailed to you. Let me know if you find a
home that interests you, and | can provide you with more
details and arrange a viewing. It is helpful if you are able to
provide the MLS® number. If you have seen a For Sale sign
posted, please make a note of the address and the agent’s name
and number.

Please do not call the other Realtor® directly; instead, call me
and | will make inquiries for you.

Feel free to go into open houses; however, do let the agent
know that you are working with me.

Remember that the other agent represents the owner, so please
be non-committal in your comments to them. Likewise, when
we visit homes where the owner or the tenants are present, it is
best to avoid comments that might offend or even positive
comments that might perhaps work against us later should we
make an offer.

Consider taking a photo of my business card below. You can
show it to agents at open houses if | am not there.

SEAN HOLDEN Sociate Broker |
RE/MAX 604.250.2697
RE/MAX Select Realty

Each cffice irdependantly owned and operated

4806 Main Street
Vancouver, B.C. V5V 3R8

Office: 604.678.3333

sean@seanholden.com seanholden.com



Building Inspection

When your offer to purchase a home is accepted, | advise you to
have it inspected by a qualified building inspector.

The inspector will identify items that require general
maintenance and will check to make sure that there are no
major defects in the home.

You are often buying an older home, and it is the inspector’s job
to confirm that the home is structurally and mechanically
sound and to provide you with a maintenance schedule.

Even qualified inspectors do not have X-Ray vision. For
example, they cannot tell if the walls are insulated or how long a
roof will last. Consequently, you can expect conservative
estimates, even though the majority of time items like the roof
may last much longer.

| will provide you with a list of building inspectors that | have
found to be knowledgeable and professional and who have
helped many of my clients in the past. However, it is your
choice who you hire. | suggest that when the time comes, you
speak with several building inspectors and then choose the one
that you feel most comfortable with.

| will be there with you to hear the inspector’s report and
discuss the results with you .



My Services
My services include the following:

1. Reviewing and assessing your property needs, including budget, type of
home, features and preferred neighbourhoods.

2. Reviewing financing options available and referral to a qualified mortgage
broker as needed.

3. Reviewing a detailed list of costs involved in purchasing a home.
4. Explaining the process of finding and negotiating the purchase of a home.

5. Reviewing current and historic market conditions with updates throughout
the buying process.

6. Providing you with comprehensive information on home purchasing and
sample real estate contract documents.

7. Offering you an Exclusive Buyer's Agency contract confirming my
commitment to working with you.

8. Emailing details of new listings to you as they are listed on the MLS® (before
the public have access).

9. Arranging and attending property viewings where appointments are required
and providing you with details and schedules for public open houses.

10. Addressing your questions and/or concerns and providing you with advice
on quality, suitability and market value of potential properties.

11. Preparation of a Contract of Purchase and Sale and negotiating favourable
terms on your behalf.

12. Recommendation of industry related service providers that may be of
assistance to you.

13. Attending with you and reviewing the results and recommendations of a
professional building inspector of your choosing.

14. Liaising with your bank or mortgage broker to provide information and
documentation required for approval of financing for the property.

15. Liaising with your lawyer or notary to provide information and
documentation required for completion and registration of your purchase.

16. Reviewing with you and assisting you in the completion process and
obtaining keys for you on possession day.

17. Answering your questions and queries throughout the ownership of your
new home.



Disclosure Of Representation

As a REALTOR®, | am required to share this disclosure with you before you
share any of your personal details with me:

BCFS / BC Financial
n Services Authority BCFinancial Services Authority

is the legislated regulatory agency
that works to ensure real estate
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Your Relationshi p professonal fevs e idinend

knowledge to provide you with a high
M ; ice. t
with a Real Estate trsb sl e e
2 help protect consumers, like you.
Professional G R s e,
Keep this information page for

Real estate professionals have a regulatory your reference.

requirement to present you with this consumer
information before providing services to you.

Thisinformation explains the different relationships you can have with a real estate professional to buy, sell or lease
property. Before you disclese confidential information to a real estate professional regarding & real estate transaction,
you should understand what type of business relationship yourhave with that individual

You can work with a real estate prof lin one of the following ways:

AS ACLIENT AS A NON-CLIENT

If youare the client of areal estate professional, they Areal estate professional who is not representing you

work on your behalf, The real estate professional as aclient does not owe you specia legal duties:

representin, u has special legal duties o you, = - 2

incIding: S & Yout » Noloyalty. They may be representing a client with
g competing interests to yoursin a transaction, They

= Loyalty. Thay will act only in your bestintarests. must ba loyal to their client, not you.

« Full disclosure. Thay must tell you everything = MNoduty of fulldisclosure. They do not have 3 duty

they know that might influence your decisionina to give you all relevant information.

transaction. = Noduty te aveid conflicts. They are not acting in

+ Avoid conflicts of interest. They must aveid any your interests.
situation that would affect their duty to actin your
best interests.

« No confidentiality. They must share any Information
yau tell them with their clients ina transaction,

= Confidentiality. They must not reveal your private
information without your permission, even after your
relationship ends. That includes:

As anon-client, areal estate professional may give you
only limited services.

= your reascns for buying, selling or leasing

«  YOUr minimumymaximum price
« any preferred terms and conditions you may Whenewver @ real estate professional works with
want ta inelude in a contract you in a real estate transaction, whether youare
theirclient ornot, they havea responsibility to act

When be: lient be asked to si :
R e e e S honestly and with reasonable care and skiil.

written agreement setting out your and the real estate
professional’s responsibilities.

Did you know buyers have a right to cancela contract to purchase some types of residential real property in B.C.?
To learn more about the Home Buyer Rescission Period, visit www.bcfsa.ca or talk to yourreal estate licensee, a
lawyer, or a notary.

You're Protected
befsa.ca

WIS us onling for iRTOrmMation on real @s1ale ransaclions, 45K us & question, file a o
PAGE1DF2 or an anonymous tip. 1 886 208 3030 | anonymous tipline: 1 B33 420 2400 | Infagit



DISCLOSURE OF REPRESENTATION IN TRADING SERVICES

eformin c
t the Your

Thisis arequired di

must

P
thisdisclosure form.

REAL ESTATE PROFESSIONAL DISCLOSURE DETAILS

| disclose that | am (check onel:

® representing you as my client

O not representing you as a client

1ce with sections 54 of the Real Estate ServicesRules. Yourreal estate
hip with a Real Estate Professional information page to you slong with

Sean Holden
MNam
&, ¥ applicable. T of areal estate as outlined in this form apply toall team members.
RE/MAX Select Realty
Brokerage
Signature Date
Notes:

CONSUMER ACKNOWLEDGMENT:

This is NOT a contract

| acknowledge that | have received the Your Relationship with a Real Estate Professional consumer infarmation

page and this disclosure form.

unknown

Name loptionall

HName [optlonal

Initials {opticnal) Dare

Iniiats (optional)

Date

A copy of this disclosure is not required to be p to BC Financial Services A ity

| am required to share this information with you whether or not you choose
to work with me to buy or sell a property.



Your Privacy

As a REALTOR®, | am required to share this information on your privacy with you
before you share any of your personal details with me:
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PRIVACY NOTICE AND CONSENT

To help you sell, buy or lease real estate, REALTORS®, brokerages and real estate boards need to collect, use and disclose
some of your personal infermation. This form provides you with information about, and obtains your consent to, such
information handling practices.

DEFINITIONS

Personal Information means any identifiable information about you, including your name, address, phone number,
financial information and may include information about your property (such as listing and selling price, lease rate, listing
term, etc.).

AREALTOR®™ is a member of a real estate board, the British Columbia Real Estate Assodation (BCREA) and of the Canadian
Real Estate Association (CREA). REALTORS® in BC are licensed under the Real Estate Services Act. Brokerage refers to
the real estate company where your REALTOR™ is licensed (including their employees and staff). The boards are British
Columbia real estate boards that are members of BCREA, REALTORS® provide MLS® services, which are professional
services to effect the purchase and sale of real estate as part of a cooperative selling system, otherwise known as an MLS®
System. An MLS® System is a member-to-member cooperative selling system for the purchase, sale or lzase of real estate
that is owned or controlled by a board, includes an inventory of listings and sales of participating REALTORS®, and ensures
a certain level of accuracy of information, professionalism, and cooperation amongst REALTOR® members.

How is my personal information collected?

Most persanal information will be collected diractly fram you through the contracts and other documents you fill out
(e.g.. Multiple Listing Contract, Contract of Purchase and Sale, Offer to Lease, seller's Property Disclosure Statement)
and through discussions you have with the REALTCR® to whom you are giving this consent. Some information may be
callected from other sources such as government departments and agencies (eg., Land Title Offices, BC Assassment),
financial institutions and mortgage brokers.

Te whom may my personal informaotion be disclosed?

Your infarmation may be disclosed to (or may be accessible by) the boards and their staff and members, other REALTORS®
and their clients, government departments and agencies, financial institutions, legal advisors, service providers, BCREA,
the BC Financial Services Authority (BCFSA), the Real Estate Errors and Omissions Insurance Corporation (REEOIC), CREA,
Financial Transaction and Reports Analysis Centre (FINTRAC), and members of the public, for the purposes described
below.

Not all of your information will be accessible to each of the above-mentioned entities. For example, once the listing term
has ended, the general public will not have access to your information, unless it is otherwise available through public
registries or publications (e.g., Land Title Offices, BC Assessment, REALTCR.ca).
Your personal information may be transferred to or stored in a foreign country, in which case the governments, courts,
law enforcement, or regulatory agencies of that country may be able to obtain access to your personal information
through the laws of that foreign country.
Why is my personal information collected, used ond disclosed?
Your personal information may be collected, used and disclosed for some or all of the primary uses set out below.

1a) Tolist/market your property on the MLS® Systemn in accordance with the terms and conditions of the MLS® System

and the boards.

1b) Toallow members of boards (including REALTORS®), BC Assessment, appraisers, and others to value your property
or access property details, both current and historical.

1c) Tomarket your property through any other media (both print and electronic).
1d) To help you locate & suitable property to buy or lease,

1e) To facilitate the purchase and sale or lease transaction both before and after the completion of your transaction
or entering into of your lease (including by cooperating with financial institutions, legal advisors, government
departments and agencies and third parties engaged in tonnection with the purchase and sale or lease

INITIALS

BLI002 FEV. JAN 2024 COPYRIGHT BC HEAL ESTATE ASSOCIATION
© 2024, British Columibia Rieal Estate Associstion (BOREAT), AN rights reserved. This form was developed by BCREA for the use and reprodaction by BC REALTORS® ard ather parties authorized in
writing by BCREA Any cther use of reproduttion is prohibited exscept with peiee written consent of BOREA. This form IS 0ot 10 be altered when pristing of reproduding the standard pre-set particn.
BCREA bewrs o Rability for your use of this form,

CREAWEBFMI&"



You determine who can communicate with you about real estate matters .

PAGE 2 of 2 PAGES

transaction, such as photographers, appraisers, home inspectors, lawyers/nataries and other service providers,
and by communicating with you to cocrdinate any of the foregoing or to ensure your satisfaction with any of the
foregoing and the real estate services provided to you in connection with the transaction).

1f) Toallow the boards{including REALTORS®), appraisers and government or quasi government authorities to compile
statistics on and publicly publish particulars of current and historical listing and sale information of properties,
including such things as listing and sale prices and lease rates. Information about your property will be retained
in the MLS® System and handled in accordance with its and the boards' terms and conditions and applicable
laws, and published or otherwise made available by the boards from time to time for these purposes after your
property has sold or leased or your listing has expired (if you are a seller/landiord) and after you have purchased
or leased your property (if you are a buyer/tenant).

To advocate and/or enforce codes of professional conduct and ethics for REALTORS® (by cooperating with the
boards, REEQIC, CREA, and regulatory bodies including, without limitation, BCFSA and FINTRAC).

Tosatisfylegal and contractual obligations, whichinclude storing and maintaining records as requirad by applicable
laws, and fulfilling reporting cbligations and commitments made to any government autharities having competent
Jurisdiction and other persons who are entitled to such information, including without limitation, governmental
and quasi governmental authorities.

g
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1i) To otherwise comply with the legal requirements and to act pursuant to legal authorizations.

1j) Forany other reasonable purpose for which you provide consent, or for which consent may be implied in accordance
with this Privacy Motice and Consent, or for which consent may be implied in accordance with applicable law.

The above-mentioned primary uses are a necessary part of your relationship with the REALTOR® to whom you are giving
this consent.
Will my personal information be collected, used and disclosed for any other purposes?
Your personal information may also be collected, used and disclosed for the secondary uses set out below. These
secondary uses are optional. If you do not want your personal information used or disclosed for any of these secondary
uses, you may opt out of granting consent to any of them by initialing the “Opt Out" box(es) to the right of the secondary
use(s) t which you do notwant to consent. OPT OUT

2a) The REALTOR® to whom you are giving this consent (or their brokerage) may communicate

with you in the future to determine whether you require additional real estate services.

2b) The REALTOR® to whom you are giving this consent (or their brokerage) may communicate l:l:l:l
with you to provide information about other products or services that may interest you,

2c) Other REALTORS® may communicate with you to determine if you require additional real I:I:I:l
estate services,

2d) The boards, and other REALTORS® or their brokerage {and survey firms on their behalf)
may communicate with you to participate in surveys.
You may withdraw your consent to any or all of the secondary uses in the future by contacting the
REALTOR® to whom you are giving this consent or that REALTOR™s board's privacy officer,
Contact information for all boards can be obtained from BCREA (website www.bcrea.be.ca or telephone 604.683.7702).
ACKNOWLEDGEMENT

| / We consent to the collection, use and disclosure of personal information as described in this Privacy Notice and
Consent form.

INITIALS

to be adviced

FRINT MAME FRINT NAME T M
SIGNATURE SIGNATURE SIGNATURE
DATE DATE DATE

Sean Holden REMAX Select Realty
REALTOR® TERA
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Tradernarks are owned or controlied by The Canadian feal Estate Assoclasion (CREA) and icentify real esiass professionats who are members of CREA REACTOR®) andfor the quality of sernces they
provide {(ML5*)

BCI00Z REV. JAN 2024 COPYRIGHT BC REAL ESTATE ASSOCIATION
© 2024, Brish Colembia Real Estate Aszocation FOCREAT, All rights reserced. This farm was developed by BEREA for the use and reproduction by € ALALTORS® and sthar parties authorived in

writing by BEREA. Any other use or s prohib with grsar af BEREA. This farm i not to be altered when printing or ieproducing the standard gre-set portion.
BCREA bears no fabiliy for vour use of this farm.
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Call Me Today For Your
No-Pressure, No-Obligation Consultation

| Promise To Be There In Person
From Beginning to End!

Sean Holden

Cell: 604.250.2697 | Office: 604.678.3333

RE/MAX select Realty

Each office independently owned and operated

4806 Main Street, Vancouver, B.C. V5V 3R8

seanholden.com




